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Elliott Davis Capital Partners is a 
regional investment banking firm 
providing a complete range of 
services including:

• Merger & Acquisition Advice
• Private Capital Raising
• Restructurings
• Recapitalization
• Corporate Advisory Services

Greenville Office:
200 E. Broad Street, Suite 525
Greenville, SC 29601
Phone: (864) 242-3370
Fax: (864) 232-7161
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FEATURING PRIVATE EQUITY, 
MANAGEMENT, LEGAL, 

DUE DILIGENCE AND BANKING 
PERSPECTIVES

March 12
Charlotte, NC

March 26
Columbia, SC

April 9
Charleston, SC

April 30
Augusta, GA

May 7
Greenville, SC 

There is no cost to attend our seminars,
but pre-registration is required.

Click here to register now. 

CLICK HERE
FOR MORE 

INFORMATION!

ELLIOTT DAVIS
CAPITAL PARTNERS SEMINAR

Making an 
Acquisition in a
Troubled Market
Creating Value in a Downturn
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The M&A numbers confirm what every news source has been reporting  - times are tough.  The fourth quarter of 2008 was an anemic end to a difficult year, though not appreciably worse than the third quarter.  Fewer transactions were consummated at all tranches of the middle market, and at lower valuations than in the recent past.  This held true both for private equity and public buyers.  A longer time horizon, however, reveals a picture that is in line with historic M&A volume  - more transactions were made in 2008 than in 2001, 2002, and 2003.  

As expected, the vast majority of companies that were bought and sold had enterprise values of less than $500 million.  All industries reported downturns, with the curious exception of Packaging and Containers which reported a modest uptick in number of transactions.  The top five leading industries were (1) Computer Supplies, Software, and Services, (2) Miscellaneous Services, (3) Brokerage, Investment, and Management Consulting, (4) Wholesale and Distribution, and (5) Insurance.


Note:  The data source used was FactSet MergerStat.
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